
The delegates who attend our events represent a critical mass of important business decision-makers. They range from 

C-level corporate executives to law firm managing partners to owners and brokers of high-end commercial real estate.

Without exception, these are highly-driven, highly motivated and highly compensated professionals. And they look to 

our events as gateways to the knowledge they must have to move their careers, their companies, and even their industries 

forward. They are people who are responsible for not only their companies’ direction, growth and success, but for managing

considerable personal wealth and assets.

Our globally recognized brands draw a loyal audience of top professionals in their

sectors. Attendees are attracted year after year by the high quality content 

of our programs, the credentials of our speakers, and the value the education and

networking brings to their business. 

p r i v i l e g e d  a c c e s s u n p a r a l l e d  a u d i e n c e l e a d i n g  b r a n d s

Our conferences and events focus on the most active, profitable and growing industries and industry segments:

■ Legal: Private Law Firms, Corporate Law Departments, Government Agencies

■ Financial: Asset Management, Alternative Investing (Private Equity, Hedge Funds, Venture Capital), 

Banking, Corporate Finance, M&A, Consumer Debt, Distressed Debt, Asset Backed Securities

■ Energy: Natural and Developed Resources, Sustainable Energy

■ Life Sciences: Pharmaceuticals, Biotechnology, Health Care

■ Aerospace/Aviation: Defense Sector, Public, Corporate and Private Aircraft (Finance and Legal)

■ Multicultural: Hispanic, African American, Asian

■ Real Estate: Owners, Agents, Brokers, Legal, Finance

b u s i n e s s

l a w

r e a l  e s t a t e

Strategic Research Institute conferences are custom-designed forums for high-level learn-

ing and face-to-face networking. Based on extensive market trend business research and

analysis, these events feature faculties comprised of industry leaders and academics who share

their expertise and success with top-level delegates.  We plan and produce approximately 130

annual events that account for over 12,000 total delegates. www.srinstitute.com

Since its founding in 1979, Insight Information has been a leading provider of continuing

education for senior executives and professionals throughout Canada and the United States.

With a stellar reputation among the thousands of business leaders and  professional licensing

bodies, industry associations and universities that influence and regulate Canadian business,

Insight produces approximately 120 annual events with nearly 8,000 delegates. 

www.insightinformation.com

ALM Events’ highly focused educational conferences cover topics essential to law firm and

corporate legal department business/management success.  All programs are appropriately

geared to reflect the special areas of interest  of Corporate Counsel, Intellectual Property

practitioners, trial technology professionals and internationally focused legal professionals and

executives. 24 annual events draw 1,500 delegates.

LegalTech is the nation’s largest and richest conference and trade show dedicated to tech-

nology’s extensive, expanding influence at law firms and in corporate legal departments.

LegalTech New York alone boasts 11,000 delegates annually while LegalTech West Coast

draws 3,500 attendees each year. www.almevents.com

RealShare conferences gather together executives from leading real estate firms, financial

institutions, construction/management companies and law firms. Regarded as events of

the highest-quality in key commercial real estate markets around the nation, RealShare 

conferences offer top-level networking opportunities while providing advanced education on

important market trends.  With 24 annual events, total attendees number approximately

10,000. www.realshareconferences.com

Stand-alone event companies can no longer compete with 
the marketing and branding opportunities offered by many of
today’s business-to-business multi-media companies as they are
unable to efficiently and effectively offer a “Total Marketing
Solutions” suite of products. ALM’s Marketing and Sales
Solution specialists can work with you to create an entire 
marketing, branding and sales campaign using ALM’s globally

recognized business-to-business suite of media properties 
(both in print and on-line), and its leading conferences and
events. The result is a marketing and branding strategy 
targeted at, and seen by, tens of thousands of pre-qualified 
decision-makers culminating in the opportunity to meet many
of them face-to-face at exclusive events. 

d e l e g a t e  p r o f i l e :

■ Executive/Senior Management 

■ Highest Level Corporate Decision-Making Authority

■ Well Educated (Graduate/Professional Degree)

■ Employed in an Active/Lucrative Sector

■ High Personal Employment Income 

■ High Net Worth

C-Level Executives

35%

Legal/General Counsel

22%

R&D/Procurement

17%

Business Development/Marketing 

15%

Consultants/Service Providers 

11%

“Events, conferences and seminars are one of the most effective means
of reaching senior level executives.”

—Harris Interactive Study on behalf of American Business Media

Attendees represent the global top 2% of income, education, net worth and corporate hierarchy

Access to executive decision-makers at the world’s
leading corporations and government administrations
is very difficult to secure, and even when successful,
normally means expending a great deal of two very important
assets, time and money.

ALM Conferences and Events provide clients with privileged
and often exclusive cost and time effective access to over 45,000
C-Level Decision Makers each year. Over 300 annual symposia

allow business and government leaders the opportunity
to use peer-to-peer interactions to discuss and develop
solutions to their most pressing issues. Equally as

important is the fact that the events allow them the opportunity
to meet best-in-class service and product providers who have
the necessary tools required to implement a successful solution.
Exclusive access can be provided at closed door meetings,
receptions, and dinners to those clients wishing to take 
advantage of ALM’s event marketing consulting services.

Nothing Happens Until Someone Sells Something

They Can’t Come Unless They Know You are There

Our Industries

Cost & Time Effective Access to Today’s A-List Clients

The recent joining of four globally recognized companies –
Strategic Research Institute, Insight Information,
RealShare, and ALM Events – have made the new ALM
Conferences and Events one of the largest and very best
business-to-business media and networking companies in
North America. What this means for companies looking for

privileged access to today’s A-List Clients is new choices, 
new options, more exposure, and fresh opportunities. 
With over 300 events so widely recognized for their 
overall superior quality, your marketing investments will 
have a broader reach, and a more powerful impact than 
ever before.

The average cost of a professional sales call in the US is over
$1,600 (Find/SVP 2001).  Consider highly compensated 
business development professionals, often flying first class, 
staying in high-end hotels, and calling on potential clients, who
may or may not be available to see them.  Compare this 

with the opportunity to meet even 50 pre-qualified, available
targets, at a two or three day conference. Many of ALM’s
events attract hundreds of C-Level decision-makers - so
Benjamin Franklin was correct – time is indeed money.

“Remember that time is money”
—Benjamin Franklin

“Our success is a direct result of knowing how to market a brand 
and having the right people representing the brand”

—Greg Norman

“More business decisions occur over lunch and dinner than at

any other time, yet no MBA courses are given on the subject.”

—Peter Drucker
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